Building Fluency
in Philanthropy℠
Customized Training for Advisors

Moving From
Transactional
to Relational
The tools and
knowledge an advisor
needs to integrate
philanthropy into
client relationships.

The Value Proposition
• Deepens trust

• Retains and grows AUM
• Addresses client needs and
expectations
• Enhances client relationships

• Secures the next generation of clients
• Increases client referrals
• Differentiates your firm

Why Integrate Philanthropy into Your Practice

• 89% of HNW clients want to have the philanthropic conversation
with their advisors before making a charitable gift. (1)
• 62% agree it is important to educate the next generation
about family values and legacy. (2)
• 59% of HNW clients reported they were likely to
be ‘significantly more satisfied’ with their
advisor if they were discussing philanthropy in
their planning. (3)
• The majority of clients want their advisors
to be aware of their philanthropic goals.

(1) 2016 U.S. Trust Study of High Net
Worth Philanthropy
(2) 2017 State Street Global Advisers –
The Heart of Wealth Management:
Helping Clients Align Philanthropic and
Financial Goals
(3) 2018 State Street Global Advisors –
The Philanthropy Opportunity for
Advisors: A Roundtable Discussion
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Building Fluency
in Philanthropy℠

CORE COURSE TOPICS
• How and When to Talk about Philanthropy
• Philanthropic Strategies and Vehicles
• Family and Next Gen Involvement
• Legacy Giving

• Philanthropy and Impact Investing
Training time is approximately 3 hours

Building Fluency
in Philanthropy℠
TRAINING ELECTIVES
The Electives take a deeper look at the following topics:

• Engaging the Next Generation

• Using Giving Vehicles Effectively
• Elements of an Effective Foundation
• Succession and Legacy Planning
• International Giving
• Impact Investing as a Philanthropic Tool
Each elective is approximately 1.5 hours long

What Sets This Training Apart
Follow-up
support

Tailored to build on
your current
practices

Interactive

Small group
(maximum 25)

The Charitable
Planning Desk
Reference®
5th Edition

Trainers with deep
philanthropic
experience

Onsite

What is Your Training Investment
$795 per person
$595 per person for multiple training sessions
(more than 2)
Training package includes:
• 1 hour coaching per participant
(within 3 months following training)
• Evaluation of retention and application of new skills
(6 months after training)

Ask about customized coaching and training for smaller groups.

Strategic Philanthropy, Ltd. Can Help You Be
a Wealth Steward instead of a Wealth Advisor
Your Expertise + Our Intellectual Capital = Deeper Client Relationships
You can leverage our intellectual capital in three ways:

1

2

Collaboration

Tools

 On-demand experience to support
your team’s interactions with clients
and prospects

 White label or co-brand our expertise

 Project-specific client engagements

 Tailored strategic sessions on-site at
your offices with your leadership
and select team members

 Off-the-shelf resources designed to
educate your staff, inform your
process and deepen your
interactions with clients and
prospects

 Provide decades of continual
innovation and thought leadership
in Philanthropy to your clients

 Training, coaching, and mentoring to
increase your client- and prospectfacing team’s capabilities and
effectiveness

 Materials you can use one-on-one
with your clients to inform their
thinking and decision-making
process

3

Engagement

 Help your clients build meaningful
and measurable philanthropic plans
while you deepen and strengthen
your relationships

Strategic Philanthropy, Ltd. is a
global philanthropic advisory firm
headquartered in Chicago.
Since 2000, we have worked closely with the
advisory community, providing the tools and
support needed to ensure that they and
their clients have the knowledge, strategies,
and resources to maximize the impact of
their charitable investments.
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